
 
 

 

 

Eagle, ID (Nov 2009) - Compass Sales Solutions, the leading Sales software for the Copy 

and Print Industry, has once again moved ahead of the pack.  Compass Sales Solutions is 

excited to announce the release of its newest product, Compass Sherpa. Written in the 

latest .Net Technology and created by a team with over 100 years of combined Industry 

Experience, Sherpa is quickly becoming the most sought after Sales Automation 

Software. 

 

“Each Dealership is unique,” says Troy Casper, President of Compass Sales Solutions, 

“that is why I impressed upon my development team to give the dealership the ability to 

customize Sherpa in a way that works best for their individual business model”. 

 

Sherpa, with its innovative new design, keeps all the functionality Compass users have 

come to appreciate plus over 50 new enhancements including a customizable 

administration section, embedded ERP interface, complete CRM redesign and newly 

added Account Strategy feature.  “The new SHERPA design is visually stunning, more 

intuitive and the continually added features and functions make this a must have package 

for any dealership,” states Todd Rose from Network Imaging.  

 

Whether it’s MPS, Fleet Management or both Sherpa’s New Account Strategy Feature 

makes even the most complex deals easy to manage and propose resulting in more sales 

and increased profits, says George Gallian, CEO of Compass Sales Solutions. 

 

Sherpa’s integration with OMD, E-Automate and other ERPs gives instant access to lease 

information, service history, usage history as well as overage information on all of your 

current accounts keeping your reps in one application to improve productivity.   

 

Let Sherpa be Your Dealership’s Guide to Sales Success.   

 

About Compass Sales Solutions: 

Compass Sales Solutions is the copy and print industry’s premier sales force automation 

and print management software developer.  Their clients are dealerships looking to 

increase their bottom line.  Today’s competitive marketplace demands new ideas.  

Solutions include software to create profitable print management programs, leverage your 

existing databases to grow leads, and automate sales paperwork to reduce costly errors.  

For more information on Compass Sales Solutions, call (800) 295-0411, or visit the 

Compass Sales Solutions website at www.compasscontact.net.  

 

 

 


