
                                                                                     

 

Compass Sales Solutions Announces attendance to OMD and LaCrosse Customer 

Conferences in October, 2010! 

Boise, ID – October 11, 2010 – Compass Sales Solutions, the leader in Sales Opportunity Management 

software today announced they will be sponsoring the 2010 ECi Customer Conference in St. Charles, MO 

and the LaCrosse Customer Conference in La Crosse, WI in October 2010. 

 

Due to the past success of these events, Compass has again chosen to join in sponsoring, as well as 

contribute in the educational sessions at this year’s conferences.   

George Gallian, CEO of Compass Sales Solutions will be contributing in the Vendor Showcase on Monday 

October 19th at the ECI Conference speaking about Compass’s newest product, Sherpa.  Troy Casper, 

President of Compass Sales Solutions will be presenting on October 26th at the LaCrosse Conference about 

Best Practices and the Pit-Fall’s involved with Sales Force Automation. 

We are looking forward to seeing all of our current customers, partners, and Industry Colleagues at these 

conferences in October. 

About Compass Sales Solutions: 

Compass Sales Solutions offers the most advanced Sales-force Automation, Solution Selling & Fleet 

Management software system, along with in depth consultative services provided by Industry recognized 

experts.  Designed from a sales perspective, Compass combines the ability to manage your prospective 

database, complete detailed TCO analysis, price service contracts, generate thorough, professional 

proposals and sales paperwork, all at the touch of a button.  Compass also offers complete integration with 

your ERP and Outlook systems.  Visit our website at www.compasscontact.net  or contact us at (800)295-

0411. 

http://www.compasscontact.net/

